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NAVIGATING THE EXPORT  
PELLET MARKET 



AGENDA 

• Considerations Before You Export 
• Incoterms ® 2010 
• Common Export Documents 
• U.S. Government Regulatory Agencies monitoring 

U.S. exports 
• Federal and State Resources for U.S. Exporters 



BEFORE YOU EXPORT 

• What are the regulations/laws governing the exports 
from the U.S. of pellet fuels and machinery? 

• What are the regulations/laws governing the imports into 
the EU of pellet fuel and machinery? 

• How will I get paid for the items I plan to export? 
• How should my product be packaged for international 

shipment from my plant to EU? 
• Who will pay for the shipping costs (Buyer/Seller)? 
• Who takes on the risk for loss and/or damage in 

shipment transit (Buyer/Seller)? 
• What documentation do I need to provide for export? 



WHO PAYS SHIPPING COSTS? 

• Typical Export Shipment Costs (Seller’s Side) 
 Packaging for Export 
 Loading on truck at seller’s premises 
 Export Customs Declaration (AES EEI Filing) 
 Carriage to Port of Export 
 Unloading of Truck in Port of Export 
 Loading of Vessel/Plane in Port of Export 
 Main Carriage to Port of Destination 
 Cargo Insurance 



WHO PAYS SHIPPING COSTS? 

• Typical Export Shipment Costs (Buyer’s Side) 
 Unloading Charges in Port of Import 
 Loading on Truck in Port of Import 
 Carriage to Place of Destination 
 Import Customs Clearance 
 Import Duty/Taxes 
 Cargo Insurance 



WHO TAKES ON THE RISK? 

• Does the seller or buyer have responsibility if the 
products are lost or damaged in transit? 

• At which points could my goods get lost or 
damaged in transit? 
 At the seller’s premises 
 At the buyer’s premises 
 Anywhere in between these 2 points!  
    (i.e. door to export port, port to port, import port to door) 



INCOTERMS® 2010 

• These are internationally accepted commercial 
terms defining the respective roles and 
responsibilities (including costs) of the buyer and 
seller in the arrangement of transportation and 
other obligations  

• “Incoterms®” is a trademark of the International 
Chamber of Commerce (ICC) 

• A copy of the official ICC Incoterms 2010 
publication can be purchased on the ICC 
website: 

 http://www.iccwbo.org/incoterms/   
 

 

http://www.iccwbo.org/incoterms/


INCOTERMS® 2010 

• Incoterms rules are key elements of international 
contracts of sale, since they tell the parties what to 
do with respect to: 

- Obligation to make carriage arrangements. 
- Division of costs and risks between buyer and seller 

relating to carriage of the goods. 
- Seller’s obligation to deliver the goods and buyer’s 

obligation to take delivery of the goods. 
- Export and Import Clearance. 

 



INCOTERMS® 2010 

• Provide a clear, universal set of standards for 
multilingual and multi-cultural usage.  Incoterms are 
practical and are based on common global 
business practices. 

• Incoterms rules specify which party – either the 
buyer or the seller – has the obligation to arrange 
for and cover the costs for transport carriage and 
trade compliance.  

 



INCOTERMS® 2010 

• Incoterms Rules do not deal with: 
- Transfer of property rights (i.e. ownership of the 

goods) 
- Payment Terms or revenue recognition in financial 

statements (i.e. getting paid by your buyer) 
- By themselves, Incoterms do not specify how goods 

are to by packed for shipment or how the goods 
are to be loaded and stowed onto transport 
equipment (i.e. in a container, on a truck, rail car, 
aircraft, ocean vessel, etc). 
 



WHY ARE INCOTERMS RELEVANT? 

• In a typical export shipment, the following sales 
contract considerations should be addressed: 

 
- Who handles the responsibility (cost & risk) from the 

seller’s premises to the port of export? 
- Who handles export clearance and import 

clearance? 
- Which party handles the transport of the goods at 

the port of export on board the main carriage 
vehicle? 
 
 



WHY ARE INCOTERMS RELEVANT? 

• Which party handles the transport of the goods 
from   port of export to port of destination? 

• Who handles unloading at destination? 
• Who handles Customs clearance at destination and 

import duties? 
• Who handles inland transportation from port of 

destination to the buyer’s location? 
 



INCOTERMS® 2010 
THE 11 RULES 



INCOTERMS ® 2010 
THE 11 RULES 



EX WORKS (EXW) 

 
 
 
 
EXW (….named place of delivery) Incoterms 2010 
 







DELIVERED DUTY PAID 

 
 
 
 
DDP (….named place of destination) Incoterms 2010 
 



 





COMMON EXPORT DOCUMENTS 

• Invoices – Commercial, Pro forma, Consular 
• Packing Lists 
• Bills of Lading (B/L) / Air Waybill (AWB) 
• Electronic Export Information (EEI) – formerly the SED 

physical document 
• Certificates of Origin 
• Certificates – Insurance, Inspection, Phytosanitary, 

etc. 
• Miscellaneous – L/C, ATA Carnet, etc. 



COMMON EXPORT DOCUMENTS 

• Export Documentation must be kept of file for 
minimum of 5 years (from the date of export 
shipment) 

• Files may be electronic or hardcopy 
• If electronic, must be readily available to be printed 

in case of U.S. Government agency audit 
• EAR 762.3 = Export Recordkeeping Requirements 



U.S. GOVERNMENT  
REGULATORY AGENCIES 

• U.S. Customs and Border Protection (CBP) 
• U.S. Dept. of Commerce, Bureau of Industry and 

Security (BIS) 
• U.S. State Department, Directorate of Defense 

Trade Controls (DDTC) 
• U.S. Department of Agriculture (APHIS) 
• U.S. Food and Drug Administration (FDA) 



REGULATIONS ABROAD 

• Be Aware of Regulations in Country of Import! 
• For Pellet Fuels in EU: 
European Pellet Council 
http://www.pelletcouncil.eu/ 
 
European Pellet Council Handbook Version 2.0 
http://www.enplus-pellets.eu/wp-
content/uploads/2012/01/ENplus-Handbook-2.0.pdf  

http://www.pelletcouncil.eu/
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf
http://www.enplus-pellets.eu/wp-content/uploads/2012/01/ENplus-Handbook-2.0.pdf


RESOURCES FOR U.S. EXPORTERS 

Federal 
• U.S. Commercial Service 

http://www.trade.gov/cs/ 
• Small Business Administration 

www.sba.gov 
• U.S. Department of 

Agriculture (APHIS) 
http://www.aphis.usda.gov/
wps/portal/aphis/home/  

• Export-Import Bank of U.S. 
http://www.exim.gov/  

 

State 
• Small Business 

Development 
Centers 
http://www.asbdc-
us.org/  

• State Export 
Assistance Programs 
(PA) 
https://exportingpa.org/    

http://www.trade.gov/cs/
http://www.sba.gov/
http://www.aphis.usda.gov/wps/portal/aphis/home/
http://www.aphis.usda.gov/wps/portal/aphis/home/
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http://www.asbdc-us.org/
https://exportingpa.org/


Q & A 

 
 

Thank you! 
 

adam.mook@logisticsplus.net 
814-464-1722 

mailto:adam.mook@logisticsplus.net
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